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How to Get Started With Speaking  
To Grow Your List and 

Attract Your Dream Clients 

 

With Soul + Success Coach  
Rebecca Massoud 

 
A step-by-step guide to give you the courage and confidence  

to book and deliver speaking engagements  
to grow your list and attract your dream clients 

 
Includes… 
 

¬ The 4 Simple Steps to Get You Started with Speaking 

¬ Where to Speak in Your Local Area 

¬ Word-for-Word Script when Calling to Inquire About 

Speaking 

¬ 4 Things to Have Ready When Making Your Speaking Calls 

¬ The Ultimate Speakers’ Preparation Checklist  

¬ The What-to-Bring-With-You Checklist for Each Speaking 

Engagement 

¬ Your Client Attraction Follow-up Checklist to Continue 

Creating Value for Your Audience 
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The 4 Simple Steps to Get You Started with Speaking 

You’ve heard speaking is a great way to build your business and 
attract new clients.  

But how do you even get started? 

I know from personal experience how daunting it can be to hear 
“just get out there and speak” when you’re not even clear 
where to begin.  

So let’s start with the basics of those critical first steps. 

First of all, why even speak? 

Simple answer: Because you’re seen as an EXPERT when you 
speak, and it’s the easiest way to demonstrate the value you 
can add to your potential client’s life. 

The first time I was a roundtable presenter at a women’s 
conference, I distinctly remember walking away from that event 
saying to myself, “Wow! People see me as an expert.” So, I 
started feeling like an expert, which was the perfect 
confidence-builder in those early days of getting started. 

So here are those 4 simple getting-started steps for you: 

1) Choose your hot topic. 

The first step to launch yourself into speaking is to come up with 
a “hot topic” that gets the attention of your ideal clients. Ideally, 
it’s a problem that your clients regularly struggle with and that 
your services help them solve. 
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Brainstorm possible topics by asking yourself these questions: 

– What is it my clients don’t know how to do? 
– Where do my clients get stuck? 
– What disempowers them? 
– Which specific situations cause them the biggest problem? 

2) Create a clear, captivating title for your talk. 

Don’t try and be clever or cutesy with your title. You want to use 
clear language with lots of BENEFIT words and phrases. 

For example, if you’re a relationship coach or therapist, your title 
might be “How to Put the Romance Back in Your Marriage.” 

Or if you’re a health & wellness expert targeting women over 50, 
a possible talk title could be “5 Ways to Balance Your Hormones 
Naturally So You Can Sleep Peacefully Each Night.” 

Here are a few easy formulas you can use to create your 
captivating title: 

“How to ______________ so you can ________________” 

“How to ______________ in # Simple Steps” 

“# Secrets/Keys/Steps/Strategies to_________________” 

3) Make a list of ALL the possible places you could speak. 

The key when you’re just getting started is to draw upon 
audience members that are already in existence, so you don’t 
have to do all the work to rent a space and promote the event. 

Start by brainstorming and create a list of groups, organizations 
and businesses that your ideal clients are already part of. 
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For example, if you work primarily with soulful women 
entrepreneurs such as I do, you’ll want to list out places where 
these types of women gather. Do an online search for “women’s 
networking.” Check out local Meetups, civic organizations and 
entrepreneurial groups. 

Play the “who do I know” game and get creative. Don’t limit 
yourself.  

For example, in addition to speaking in traditional business 
settings, I’ve spoken at a chiropractor’s office, a women’s 
workout studio, and even a socially-conscious hair salon once! 

Bonus Tip: Let your friends and colleagues know you are looking 
for places to speak, and ask for referrals. 

4) Smile and dial! 

Now that you have your list, prioritize the top 5 places where 
you’d like to speak and start calling them. Do a little research on 
the group before you call, so you’re prepared with how your talk 
would fit in with the group’s goals and mission. 

Then, make the call! 

Most of the time you’ll be leaving a voicemail, so leave a brief, 
friendly message and then follow up with an email. 

Invaluable Bonus Tip: Get regular speaking practice by joining 
Toastmasters or a weekly networking group such as BNI, LeTip or 
Team Referral. 

Enjoy speaking your way to getting wonderful new clients now, 
so you can make a fabulous income and make an even bigger 
impact!  
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Where to Speak in Your Local Area 

 
Business Groups 
SCORE Association 
Chambers of Commerce 
Local Business Publications 
Local Chapters of Business Associations (ex: National Association 
of Women Business Owners) 
Small Business Development Centers 
eWomenNetwork Local Chapter 
 
Business Networking Groups 
BNI 
Le Tip 
Local Business Network (LBN) 
Team Referral 
 
Service Organizations 
Rotary Club 
Kiwanis 
Lions Club 
The Optimist Club 
Soroptomist International 
 
These groups need content to fill their weekly or monthly 
meetings. Help them out by out by connecting with the 
programming chair and offering to speak on your specialty. Ask 
your friends, neighbors and colleagues who participate to 
connect you with these service groups. 
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Places in Your Community 
Colleges and Universities 
Library 
Community Center 
Senior Center 
Churches or Synagogues 
Chiropractor’s Office/Wellness Center 
Natural Grocery Store 
Fitness Center 
Day Spa 
Doctor’s Office 
Financial Firm 
Law Firm 
Real Estate Office 
Credit Union 
 
Other Speaking Resources 
 

¬ Meetup and Facebook - There are a plethora of groups in 
your area where people gather around a shared interest. 
Contact the organizer, and attend a meeting or two to see 
if it’s a good fit for your speaking topic. 

¬ Your Clients & Vendors - Ask your clients and vendors what 
groups they belong to and whether they accept outside 
speakers. 

¬ Google: Search for events in your speciality with “Call for 
Speakers” and “[your topic]” 

¬ Other Professionals Who Speak – Check out their LinkedIn 
profiles to see where they speak. Better yet, contact them 
to see how you can collaborate and refer speaking 
opportunities to one another. 

¬ Speaker Directories – Check out SpeakerTunity, Speaker 
Services and Speaker Zone. 
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Word-for-Word Script When Calling  
To Inquire About Speaking 

 
Hi, my name is ______________.  I’m a [your title], and I’d love to 
chat with you about the possibility of speaking for your [group, 
organization]. Is this a good time to talk? (Wait for a congruent 
“yes”) 
 
I speak on the topic of _________, and I’m calling to find out if this 
is a topic you think your audience may be interested in. 
 
If YES, then ask permission to ask a few questions. 
 
If NO, then ask if they know of another group that may be 
interested in this topic.  
 
Bonus Tips: 
 

¬ Ask event host for permission to offer your giveaway (free 
report, audio, etc.) 
 

¬ Always ask the event host for permission to offer a 
complimentary Discovery Session. 
 

¬ Remember, you are not bugging or begging. You are 
offering a GIFT! 
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4 Things to Have Ready 

When Making Your Speaking Calls 
 

¬ Short bio highlighting why you’re an expert on your topic 
 

¬ Your photo (both web rez and high rez) 
 

¬ Title of your Signature Talk 
 

¬ Short description of your talk along with 3-4 takeaway 
bullet points 

 
 
Bonus Tip: 
 
Create a “Speaker One-Sheet” that has all of the above 
information nicely laid out in a one-page PDF or Word 
document. 
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The Ultimate Speakers’ Preparation Checklist 

 
Preparing for Your Talk 
 

❏ Start by creating an attention-grabbing title for your presentation—
you’ll want this to be free of jargon, specific and describe the 
benefit of your talk (Some title examples that work well: How to _____ 
So You Can _______, 5 Secrets/Tips/Keys to _______).  
 

❏ Prepare 3-5 main points for your talk. Never make a point without 
sharing a story, and never share a story without making a point.  
 

❏ Put your offer in the middle of your talk when you have the attention 
of your audience, not at the end when people expect it. 
 

❏ Key parts to practice to avoid sounding nervous: your opening, your 
offer in the middle, your closing. 
 

❏ When structuring your talk, remember to share client and personal 
examples throughout to show what’s possible for your audience and 
how they can take this work further with you. 
 

❏ 1 week before: Double-check all logistics with event host. 
 

❏ 1 day before: Choose a professional outfit that reflects your best, 
most confident self.  Tip: Visually, solid colors work best. 

 

Right Before Your Presentation 
 

❏ Arrive early and claim the space where you will be speaking. 
 

❏ Rearrange anything that doesn’t support you. 
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❏ If there’s time, practice your opening from the “stage.” 
 

❏ Introduce yourself to members of your audience before you give 
your talk to break the ice. 
 

❏ Channel your nervous/excited energy into confidence.  
 
Power Tip: Take time to go to a private space (a bathroom stall is 
great) before your talk to energize your body, put your body in the 
powerful “X” posture and give yourself empowering self-talk. You 
may feel ridiculous doing this the first time. But, seriously, it works. J 
 

❏ Be sure and stand near the stage when you’re being introduced. 

 

During Your Presentation 
 

❏ It’s OK to use notes or an outline during your presentation. 
 

❏ Take your time throughout your talk: pause – breathe – and 
remember you are in charge! 
 

❏ Remember to “seed” throughout your talk the results clients have 
received from working with you as well as personal examples. 
 

❏ Offer a free gift to your audience members during your talk, as a 
way to give them even more value AND to get permission to add 
them to your email list. (Be sure and pass out forms—or have an 
assistant pass them out—for each person to fill out.) 
 

❏ For each presentation, focus on one thing you want to master. 
 

❏ Remember it’s not a performance. It’s about YOU connecting with 
your audience. 
 

❏ Let your audience members know you will be available at the back 
of the room for questions after your presentation.  
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The What-to-Bring-With-You Checklist  
For Each Speaking Engagement 

 

Customize this list for your presentations: 
 

❏ Handouts 

❏ Visual Aids 

❏ Presentation Outline 

❏ Powerpoint loaded on your Laptop 

❏ Power Supply 

❏ Projector and/or Adaptor 

❏ Your bio printed out in large type to give to the person 

introducing you Tip: Send to this person beforehand, AND 

bring a hardcopy with you. 

❏ Your Business Cards 

❏ Free Giveaway / Discovery Session Forms 

❏ Clock / iPhone timer 

❏ Nametags 

❏ Your Assistant (or someone you can recruit to support you 

before, during and after your speaking engagement) 

❏ Other: ___________________________________ 
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Your Client Attraction Follow-up Checklist  

To Continue Creating Value for Your Audience 
 

❏ Immediately following your presentation thank the event 
host with a personal email or phone call.  
 

❏ Immediately send an email to your audience members 
giving them your free gift, and be sure to mention the 
opportunity again to have a free consultation or discovery 
session with you. 

 
❏ Feel free to send a second email to your audience 

members with a bonus tip or two and a reminder about 
scheduling their complimentary session with you, if they 
requested one. 
 

❏ Super Tip: Call each person to connect with them 
personally after your talk! Thank them for coming and ask, 
“What was a key takeaway for you?” If they requested a 
complimentary consultation with you, you can also 
schedule that session with you when you’re on the phone 
with them. 
 

❏ When someone shares with you how much they enjoyed 
your presentation and the value they received from it, by 
all means, ask for a testimonial! You can simply say, “Would 
you mind putting that in writing so I can share your 
wonderful feedback with others?” 
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What’s Next for You… 
 

I hope you’ve enjoyed this resource for getting started with 
speaking to grow your income and impact in the world! 
 
Speaking is the #1 way I use to grow my list and attract new 
clients, and it can be for you, too! 
 
To support your speaking success, I have another gift for you—a 
complimentary “Attract Your Dream Clients Now” Clarity Call 
with me, valued at $297. 
 
In this totally-free, no-obligation phone session, together we will: 
 

¬ Map out where you want to be 1 year from now in your 
business. 

¬ Pinpoint your biggest challenge in attracting your dream 
clients and growing your business. 

¬ Discover what’s stopping you from creating what you 
want. 

¬ Identify one step that will help you immediately get into 
action. 

 
Please note there a LIMITED number of these complimentary 
sessions available.  
 
To be considered for one of these valuable sessions, go here 
now and fill out a brief questionnaire to help me learn more 
about you & your business:  rebeccamassoud.com/free-consult 
 
I look forward to hearing from you! 


